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Disclaimer

Disclaimer 
FORWARD LOOKING INFORMATION

This Presentation contains “forward-looking information” and “forward looking statements” within the meaning of applicable securities laws and (collectively, “forward-looking statements”). Forward-looking statements in this Presentation include, but are not limited to, statements
with respect to:

● the Group’s business plan and strategy; and the Group’s development and commercialization plans and objectives, business performance and, prospects and opportunities available to the Group, and other economic indicators and estimations. Often but not always, forward-looking statements can be identified by the use of words such as “anticipate”, “outlook”, “envisage”, “believe”, “expect”,
“project”, “estimate”, “likely”,“intend”, “should”, “could”, “may”, “might”, “target”, “plan” and other similar expressions or variations (including negative variations) of such words and phrases. Forward looking statements are based on certain material assumptions and analysis made by the Company, and the opinions and estimates of management as of the date such statements are made and
they represent management’s best judgment based on facts and assumptions that management considers reasonable in light of its experience and perception of historical trends, current conditions and expected future developments and other factors it believes are appropriate, and are subject to risks and uncertainties. 

The material assumptions upon which forward-looking statements in this Presentation are based include, among others, assumptions with
respect to:

●
●
●
●
●
●  

commercialization, growth plans and cash flows; the completion of target acquisitions; the demand for the Group’s investee’s services
and products; future demand and trends in industries in which the Group may participate; the Group’s ability to achieve expected
synergies cost savings and revenue; the Group’s ability to access financing on favorable terms from time to time; the Group’s ability to
protect its intellectual property rights and that the Group will not infringe upon the intellectual property rights of others; the
continuation of executive and operating management or the non-disruptive replacement of them on competitive terms; the regulatory
environments in which the Group operates; and stable market and general economic conditions.

However, this data is inherently imprecise. The Company makes no representation that reasonable business people in possession of the same information would reach the same conclusions. Although the Company believes that the assumptions underlying forward-looking statements are reasonable, they may prove to be incorrect and the Company cannot assure that actual results will be consistent
with such statements. Given these risks, uncertainties and assumptions, you should not place undue reliance on these forward-looking statements or the information contained in such statements. 

Whether actual results, performance or achievements will conform to the Company’s expectations and predictions is subject to a number of known and unknown risks, uncertainties, assumptions and other factors, including the Group’s potential requirement for additional funding to develop its business and its ability to acquire such funding on commercially acceptable terms; and risks relating to the
following: failure to complete target acquisitions on the expected terms or at all; liabilities associated with acquired companies or assets;

●
●
●
●
●
●
●
●
●
● 

failure to achieve expected synergies, cost savings, sales, revenue, and NAV; failure to protect the Group’s
intellectual property rights; changes to the regulatory environments in which the Group operates and/or
may operate; litigation or regulatory action; the ability of the Group to obtain appropriate insurance on
commercially reasonable terms; the ability of the Group to maintain all licenses and permits necessary for
the Group to carry out its businesses; the Group’s inability to maintain or improve its competitive position;
future demand and trends in sales failing to meet the Company’s expectations for the operations of the
Group; the Group’s failure to retain key personnel and hire additional personnel needed to develop its
business; the Group’s failure to adequately evaluate its current business and future prospects; foreign
conversion rates; and changes to applicable laws of any jurisdiction in which the Group operates or
proposes to operate.

These risks, uncertainties, assumptions and other factors could cause the Company’s actual results, performances, achievements and experience to differ materially from the Company’s expectations, future results, performances or achievements expressed or implied by the forward-looking statements. The forward- looking statements contained herein are presented for the purpose of assisting readers
in understanding the Company’s expected financial and operating performance and the Company’s plans and objectives, and may not be appropriate for other purposes. You should read this information with the understanding that the Company’s actual future results may be materially different from what it expects. These forward-looking statements are expressly qualified in their entirety by this
cautionary statement. The Company disclaims any obligation to update forward-looking statements, except as required by law.
 
Non-GAAP Financial Measures

In this Presentation, the Company has used the term “Net Asset Value” or “NAV” (the “Non-GAAP Financial Measure”), which is a financial measure that is not defined by International Financial Reporting Standards (“IFRS”) but is used by management to evaluate the performance of the Company and its business. The Non-GAAP Financial Measure may also be used by investors, financial institutions and
credit rating agencies to assess the Company’s performance and ability to service debt. The Non-GAAP Financial Measure does not have standardized meanings prescribed by generally accepted accounting principles (“GAAP”) and is therefore unlikely to be comparable to similar measures presented by other companies. The intent of the Non-GAAP Financial Measure is to provide additional useful
information to investors and analysts; however, the measure does not have any standardized meaning under IFRS. The measure should not, therefore, be considered in isolation or used in substitute for measures of performance prepared in accordance with IFRS. Other issuers may calculate the Non-GAAP Financial Measure differently. The Company defines “Net Asset Value” as NAV is calculated based on
market cap, last financing round, angelist, comparables and represents the current of our portfolio of companies until May 15th, 2021. Net Asset Value should not be construed as an alternative for making an investment or an investment decision. The Company believes the Net Asset Value is a meaningful metric for the reason of determining the value of portfolio investments.

Statutory Rights Of Action

This Presentation may be considered an offering memorandum thereby granting the potential purchasers statutory rights and contractual rights of action. Securities legislation in certain provinces of Canada may provide a purchaser with remedies for rescission or damages if an offering memorandum (including any amendment thereto) contains a misrepresentation, provided that the remedies
for rescission or damages are exercised by the purchaser within the time limit prescribed by the securities legislation of the purchaser’s province. The purchaser should refer to any applicable provisions of the securities legislation of the purchaser’s province or territory for particulars of these rights or consult with a legal advisor. For a brief summary, please see “Statutory Rights of Action” on
page [23-24] of this Presentation.

Additional Cautionary Language

This Presentation is strictly confidential and may not be reproduced, further distributed or published in whole or in part by any other person. Neither this Presentation nor any copy of it may be taken or transmitted into or distributed in any other jurisdiction which prohibits the same except in compliance with applicable laws. Any failure to comply with this restriction may constitute a violation of
applicable securities law. Recipients are required to inform themselves of, and comply with, all such restrictions or prohibitions and the Company do not accept liability to any person in relation thereto. The information contained in this Presentation does not purport to be all-inclusive or to contain all information that prospective investors may require. Prospective investors are encouraged to conduct
their own analysis and reviews of the Company and of the information contained in this Presentation. The Company currently operates in a highly competitive and highly regulated market landscape. There can be no guarantee that the Company will achieve any of its intended targets. An investor is not entitled to rely on parts of the information contained in this Presentation. The Company have not
authorized anyone to provide investors with additional or different information. If anyone provides an investor with additional or different or inconsistent information, including statements in media articles about the Company, the investor should not rely on it. This document may only be used where it is legal to sell the securities proposed to be sold by the Company.



WEBINAR PURPOSE

Why This Webinar
Why We Believe Victory Square Is Positioned Differently Today Than
At Any Point In Its History

STRONGER BALANCE SHEET PROVEN HEALTHCARE INFRASTRUCTURE MULTIPLE PATHS TO UNLOCK VALUE

The market may be valuing Hydreight today.
We believe it is only beginning to value what Hydreight makes possible.



COMPANY DEFINITION

Who Is Victory Square?

NOT

VC Fund
ETF
Passive Holding Company
Mutual Fund

IS

Venture Builder
Capital Allocator
Operator
Healthcare Infrastructure Platform

Most investors still misunderstand what VST actually is.



THE MODEL The Venture Creation Flywheel
A repeatable system designed to compound capital through infrastructure,

scale, and monetization.

CAPITAL RECIRCULATES THROUGH THE PLATFORM

01

Identify Opportunity
Find markets where infrastructure

can unlock scale.

02

Build Infrastructure
Assemble capital, compliance, and

operating systems.

03

Scale
Drive adoption through shared

platform leverage.

04

Monetize
Convert growth into liquidity and

shareholder value.

05

Recycle Capital
Redeploy experience and gains into

new opportunities.

06

Repeat
Compound the model across the

next generation.

The goal is simple: Turn one dollar into multiple dollars repeatedly.



CAPITAL ALLOCATION

Capital Allocation Is Our Product

A history of small initial positions, strategic asset
sales, and outcomes that demonstrate the platform’s
compounding logic.

ANCHOR OUTCOME — HYDREIGHT

~$109M
Acquired for approximately US$1.8M in VST
shares. Current value represents the
clearest validation of the model.

FANSUNITE Invested ~$2M $6M+

COVALENT Invested ~$50K ~$1M

ARGO BLOCKCHAIN Invested ~$79K $1.4M+

EDGE Asset sale ~$1.6M; received at $0.30 ~$1M
+3M sh.

YOCALE Asset sale ~$900K; received 4M shares 3M sh.
retained

We don’t just build companies.
We compound capital.

Numbers as of June 5, 2026



HEALTHCARE THESIS

Why Healthcare?
The Largest Opportunity
We’ve Ever Pursued

OBESITY

DIABETES

LONGEVITY

DIAGNOSTICS HORMONE HEALTH

PEPTIDES
TELEHEALTH

US HEALTHCARE

$4.5T+

We aren’t chasing products.
We’re building infrastructure.



OPERATING SYSTEM

The Healthcare Operating System
CORE LAYER

Healthcare Infrastructure Platform

CLINICAL NETWORK

PHYSICIANS 300+
NURSES 3,000+
LICENSES 12,000+
COVERAGE 50 States

REGULATORY & TECHNOLOGY

DIAGNOSTICS Laboratory Network
OVERSIGHT Compliance Infrastructure
SOFTWARE Telehealth Technology

COMMERCIAL REACH

BRANDS 600–700
CLINICS Thousands
FULFILLMENT Pharmacy Network
DEMAND Patient Access

INFRASTRUCTURE ADVANTAGE Years To Build. Minutes To Plug Into.



Why Hydreight Succeeded

Most Healthcare
Startups Build One
Piece. Hydreight Built
The Entire Stack.
This infrastructure took years to build. Every future healthcare opportunity
starts with this advantage.

01

Physicians
02

Compliance

03

Pharmacies
04

Technology

05

Nurses
06

Patients

07

50 States
INFRASTRUCTURE ADVANTAGE

Hydreight Built
The Entire Stack.



PROOF POINT

Hydreight: Proof The System Works
The First Large-Scale Validation Of The Victory Square Model

$24.9M
Q1 REVENUE

$27.6M
ADJUSTED REVENUE

$3.3M
ADJUSTED EBITDA

$2.6M
NET INCOME

$24.2M
CASH

$32.0M
WORKING CAPITAL

12,000+
LICENSES SOLD

23.9M
VST OWNERSHIP SHARES

~$109M
VST OWNERSHIP VALUE

HYDREIGHT OPERATING METRICS Proof The System Works.



ECOSYSTEM FLYWHEEL

The Hydreight
Flywheel
A platform loop where transaction volume,
infrastructure usage, and capital allocation
reinforce one another.

01

Hydreight Growth
More brands, clinics, patients, and
transaction volume.

02

VSDHOne Adoption
Infrastructure usage expands across the
platform.

03

10% Profit Share To VST
A direct participation stream into Victory
Square.

04

New Healthcare Investments
Capital and insight redeploy into the next
opportunity.

05

Companies Plug Into
Infrastructure
New ventures use systems already built.

06

More Transaction Volume
Ecosystem activity feeds the operating
platform.

07

Repeat

COMPOUNDING PLATFORM LOGIC The more successful the ecosystem becomes,
the more valuable each piece becomes.



PLATFORM BRIDGE

Why The Next Decade Could Be Bigger Than The Last
THEN

Building
Infrastructure
Building Physicians

Building Pharmacies

Building Compliance

Building Technology

Building Distribution

NOW

Infrastructure Exists
Relationships Exist

Platform Exists

Hydreight Validated The Model

NEXT

Leverage The Platform
Acquire

Build

Invest

Accelerate

Repeat

The first decade was about building the infrastructure.
The next decade is about leveraging it.



VST SNAPSHOT

Victory Square At A Glance
ESTIMATED NAV

~$170M
NAV PER SHARE

~$1.63
MARKET CAPITALIZATION

~$71M
SHARE PRICE

~$0.68

CASH & MARKETABLE SECURITIES

~$31M

PUBLIC PORTFOLIO

~$116M

PRIVATE PORTFOLIO

~$40M

RESIDUAL ASSETS

~$14M

A simplified snapshot of the numbers investors need
to understand the value gap.

Numbers as of June 5, 2026



THE VALUE GAP

The Value Gap
Public Investors Are Buying
At A Significant Discount To
NAV
The NAV story becomes tangible when the
underlying pieces are separated and compared with
the current market value.

ESTIMATED NAV BREAKDOWN

Hydreight ~$109M

Private Portfolio ~$40M
Residual IP ~$14M
Marketable Securities ~$5.2M

ESTIMATED NAV
NAV PER SHARE ~ $1.63 ~$170M

The Arbitrage Opportunity
Investors may be valuing Hydreight today, while not yet
valuing what Hydreight makes possible.

The market is valuing Hydreight.
It is not yet valuing what Hydreight makes possible.



HEALTHCARE PIPELINE

The Digital Health Accelerator
Where Future Opportunities Come From

DEAL FLOW

Hundreds Of Companies Reviewed

Hundreds Of Founder Conversations

Multiple Active Opportunities

VERTICALS

Peptides Weight Loss

Hormone Health Longevity

Diagnostics Supplements

WHY THIS MATTERS — THEY HAVE

✓Customers

✓Revenue

✓Demand

BUT OFTEN LACK

✓Physicians

✓Pharmacies

✓Compliance

✓Infrastructure

Acquire. Build. Invest.



Insu Therapeutics

A New Approach To
Peptide Delivery
Insu is positioned around a patent-pending buccal delivery platform designed
to reduce the friction of injection-based peptide therapy.

TRADITIONAL INJECTION

Traditional Injection
PATENT-PENDING PLATFORM

Patent-Pending Buccal Delivery
Platform

KEY POINTS

01 Phase I Completed
02 Phase II Approved
03 Research Supported Through UBC
04 Using Innovator-Manufactured Semaglutide
05 Molecule-Agnostic Platform

TARGET MARKETS

Insulin GLP-1

GLP-3 Hormones

Future
Peptides

The IP Is The Delivery System. Not The Drug.PLATFORM IP THESIS

A New Approach
To Peptide Delivery.



PLATFORM POTENTIAL

Why Insu Matters
The Opportunity Is Bigger
Than Any Single Molecule

CATEGORY

Insulin
CATEGORY

GLP-1
CATEGORY

GLP-3
CATEGORY

Hormones
CATEGORY

Future
Peptides

DELIVERY LAYER

INSU PLATFORM
Molecule-agnostic potential

MULTIPLE PAYLOADS FLOWING INTO ONE DELIVERY SYSTEM

INFRASTRUCTURE ANALOGY If Hydreight Is The Rail System,
Insu Could Become The Payload.



Pawsible Ventures

Applying The Healthcare
Playbook To Pet Health
Hydreight For Humans.
Pawsible For Pets.

400+
APPLICATIONS

8
COMPANIES SELECTED

$10M
FUND

6-Week Incubator Venture Studio Global Advisory Board

COHORT 1

Building The Infrastructure Layer Of Pet Health.

Applying The Healthcare
Playbook To Pet Health.
HYDREIGHT FOR HUMANS. PAWSIBLE FOR PETS.



VALUE UNLOCK

How Value Gets Unlocked

Operating growth, asset monetization, and capital allocation
all flow toward one objective: intrinsic value per share.

OPERATING & ASSET CATALYSTS

01 Hydreight Growth

02 10% VSDHOne Profit Share

03 Asset Monetizations
04 Strategic Transactions

CONVERTED INTO
SHAREHOLDER VALUE

CAPITAL MARKET OUTCOMES

Spin-Outs 01

Share Distributions 02

Buybacks 03

NAV Growth 04

Multiple Catalysts. One Objective.
Increase Intrinsic Value Per Share.



CAPITAL PRIORITIES

Capital Allocation Priorities
A disciplined framework for redeploying capital where it can create the greatest long-term value per share.

01

Grow Existing Winners
CONCENTRATE RESOURCES AROUND VALIDATED OPERATING ASSETS

02

Invest In High Conviction
Healthcare Opportunities

USE THE HEALTHCARE PLATFORM WHERE INFRASTRUCTURE GIVES VST AN EDGE

03

Repurchase Shares When
Attractive
ACT WHEN MARKET PRICE DIVERGES FROM INTRINSIC VALUE

04

Maintain Balance Sheet
Strength

PROTECT FLEXIBILITY FOR INVESTMENTS, TRANSACTIONS, AND VALUE UNLOCKS

Every dollar is evaluated based on its ability to create long-term value per share.



CLOSING THESIS

The Market Sees A Portfolio.
We See A Platform.

Hydreight validated it. Insu is leveraging it.
Pawsible is applying it. New healthcare companies are entering it.

The infrastructure is built. Now comes the compounding.

BUILD. SCALE. MONETIZE. REPEAT.

CSE VST OTCQX VSQTF FSE 6F6
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